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MARKETING COMMUNICATION 
SOLUTIONS FOR  

FINANCIAL PROFESSIONALS

A successful marketing campaign requires a 
strategy that delivers frequent and relevant 
communications. Whether you’re trying to build 
and strengthen your existing client relationships or 
grow your firm by acquiring new clients; 
consistency is key.  
 
In order to execute a campaign it takes resources, 
primarily your time, which you need to dedicate to 
serving your clients. Save yourself time and stay 
on track by enrolling in one of these automated, 
turnkey solutions. A bi-monthly newsletter 

program that allows you to 
deliver targeted content 
through the multiple available 
versions; Insurance/Legacy 
Planning, Retirement Planning, 
Small Business Needs, and 
Standard Financial Concepts.

Let’s Talk Financial Wellness®

An automated multi-channel solution that delivers 
18 annual touch points to build and strengthen 
your client relationships. Each month your clients 
will receive informative and educational content, 
and provide them with the opportunity to engage 
with you, regularly.

Identifying new clients that fit your ideal customer 
profile is a challenge for every business owner. 
This program provides a solution that helps you 
target the individuals and families that best fit your 
business model.

12-Month Marketing Program with 
Let’s Talk Financial Wellness®

Automated Prospecting Program

WHAT’S YOUR VISION OF RETIREMENT?

LET’S TALK AND HELP BRING YOUR VISION INTO FOCUS
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National Get to Know Your Customers Day

Emma Watson’s Birthday

Tax Filing Day

YOUR RETIREMENT SAVINGS CONTRIBUTION DEADLINEYOUR RETIREMENT SAVINGS CONTRIBUTION DEADLINE

April 15thApril 15th

Tax season is probably the only opportunity 
all year for you to squeeze in the time to see 
if there’s a way to increase the amount you’re 
saving for retirement. 

That’s totally understandable for most Gen Xers. 
Unfortunately, responsibilities leave little time 
for yourself—not to mention your financial life. 
Allow me to offer an idea that may be helpful...

TIP! Get a deduction and save for retirement! 
You may qualify to make a tax-deductible 
contribution to a traditional IRA, which can be a 
powerful retirement savings tool, but you need 
to understand the rules. 

Check with your tax professional to see if you 
qualify. Then I can help position your investment 
to coincide with YOUR goals and risk tolerance. 

I pride myself on being my clients’ trusted resource—for the 
long haul. Let me know if you need help.

SCAN TO
SCHEDULE
A REVIEW

CHECK IT OUT! YOU MAY QUALIFY
FOR THIS LAST-MINUTE TAX DEDUCTION.

* Distributions from traditional IRAs are taxed as ordinary income and, if taken prior 
to reaching age 59½, may be subject to an additional 10% IRS tax penalty. 
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Anthony,

AS YOUR FINANCIAL PROFESSIONAL,
I CAN HELP KEEP YOUR FINANCIAL

LIFE ON TRACK.

Dear

Could your paycheck be bigger? Probably!  
According to the IRS, the average 2019 tax refund 
received by 75% of Americans was $2,535. That’s  
an average of $211 that these taxpayers overpay  
in withholding taxes each month! Are you one of them? 

A tax refund is not a windfall. It is YOUR hard-earned 
money that the government has held for you—interest 
free. Rather than sending that much to the government  
to hold for you until tax time, wouldn’t you rather use your 
money to pay bills, or better yet, invest for retirement? 

Give yourself a raise!
You can adjust your withholding anytime. Consult your 
tax advisor, then go to https://apps.irs.gov/app/tax-

withholding-estimator to calculate how much you need to 
withhold so you do not have to pay more at tax time.  
Then complete Form W-4 and submit it to your employer. 
Ka-ching!
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I PRIDE MYSELF ON BEING THE FINANCIAL 
PROFESSIONAL YOU CAN TRUST TO:

SCAN TO
SCHEDULE AN 
APPOINTMENT

Listen! I’ll get to know you, your goals and understand your financial situation. 

Life’s hectic. Let me help you organize a realistic spending and savings plan. 

When it rains it pours. Let’s figure out how to protect you from the unexpected. 

Explore opportunities. Find ways to help make funding college for kids affordable. 

Focus on YOU! Make saving for retirement a priority and help keep it that way.
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It’s no surprise...
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CALL NOW TO REDEEM!

COMPLIMENTARY
CONSULTATION

SCAN TO
SCHEDULE AN 
APPOINTMENT

Investment volatility is a fact of life. That’s why it’s important to cling to these well-known basics 
and stay the course:

Remain Calm, Stay Invested and Be Patient - Even the experts cannot predict when 
markets may turn. 

Stick to Your Strategy - Maintain a diversified portfolio that’s aligned with your goals, time 
horizon and risk tolerance. Knowing that your portfolio matches your situation will help you 
weather the ups and downs. As your financial professional, I can help you select diverse 
investments that match your personality and goals.

Let’s get to know each other! Listening to 
your money concerns is how I learn what 

answers and solutions will help ease stress 
about your financial future.

*Diversification cannot eliminate the risk of investment losses. Past performance won’t guarantee future 
results. An investment in stocks or mutual funds can result in a loss of principal.

Every major bear market through 2019

Source: https://www.morningstar.com/features/what-prior-market-crashes-can-teach-us-in-2020

EVENTUALLY RECOVERED
AND REACHED NEW HIGHS.
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Dear Anthony,

ARE YOU
ON TRACK?
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